The Cost of Creating Proposals Manually

Digging through old proposals to find content for new ones? Copying and pasting from your corporate

website, product datasheets, and other sources scattered all over the place?

Here's what it's costing you...

Financially
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Best-in-Class sales organizations are 11% more likely than all
others to consistently use systems of record, including CRM, ERP,
and CPQ. They're also nearly 30% more likely to have standardized
sales assets across all stages of the process, from email templates
to contracts.” Proposal automation systems enable sales and
proposal teams to quickly assemble information to create
professionally branded documents across all stages of the sales
cycle. Getting the right content in front of the right customers at
the right time pays off in higher win rates and more business.

Learn more about the benefits of
RFP and proposal automation at
uplandsoftware.com/qvidian
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